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Rezime: CRM (Cusromer Relatinship Managment
- upravljanje odnosa s Kklijentima) je koncept koji
je orijentisan na kupca, to je novina u poslovanju
U danasnjim savremenim #Zisnim uslovima.
Koncept CRM u preduzeéima razvijenih zemalja,
ima tendenciju rasta, posebno u preduzec¢ima koja
teze IT da ostvare konkurentsku prednost.
Nepotpuna konceptualizacija ovog koncepta
upravijanja kvalitetom usluga, ima za posljedicu
njegovu neadekvatnu primjenu u praksi. Ali
primjenom ovog koncepta u preduzeéu dolazi do
poboljsanja usluge za kupce, a time i do
konkurentske prednosti preduzeca. Ali preduzeca u
nasem okruzemju nisu jos ni primjenila CRM
koncept, a preduzeéa u savremenim trZisnim
uslovima ve¢ koriste e-CRM koncept. Ovim radom
predstaviéemo koncept CRM i e-CRM.

Kljuéne rije¢i: CRM (Cusromer Relatinship
Managment), upravijanje odnosa s Klijentima, e-
CRM.

Abstract: CRM (Cusromer Relatinship
Managment) is a concept that is focused on the
customer, it's a new business in today's market
conditions. The concept of CRM in companies in
developed countries, tends to increase, especially
in companies that tend IT gain competitive
advantage. Incomplete conceptualization of the
concept of quality management services, has
resulted in the inadequate application in practice.
But the application of this concept in the
enterprise comes to improving services for
customers, and thus to competitive advantage. But
enterprises in our region are not yet applied the
concept of CRM, and enterprise in modern market
conditions are already using e-CRM concept. This
paper will present the concept of CRM and e-
CRM..
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(Cusromer  Relatinship

YBOJ

U y 21. Bujeky MOXKeMO J1a KaXeMO [la je Kymall
“kpaJsp”, anm mpexy3eha jxene ga yTUdy Ha KymIle,
QI Tako Ja OCTBApPE AYTOPOYHY KOHKYPEHTCKY
mpegHocT. Y 21. BHjeKy TO ce IMOKyIIaBa IPEKO
Customer Relationship Management-a (CRM)
KOju ce pa3Buo kpajem 90-tux rommnaa 20.Bujexa.
VY 20. Bujeky cy u3 00JacTH MEHAIMEHTa OWJIH
NOKyIIaju Ja ce No0oJblIa KOHKYPEHTHOCT Ha
tpxuiuty. Tako ce moueno 70-TMX roaumHa ca
npumjeHoM Quality Management-a (QM), 80-tux
roguHa ce To TpaHchopmucano y Total Quality
Management (TQM) u 90-Tux roauHa ce pa3Buio
y Business Process Reengineering (BPR). Csu oBu
MOKyIIaju  HHUCY  aJeKBaTHO, OJHOCHO Yy
MOTIYHOCTH HUCY M3TPaIIIIH JIOjaJHOCT KyTamna 1
TO je JOBEJIO Kao IITO CMO HAaIlOMEHYIH JI0
nacranka Customer Relationship Management-a
(CRM) «kpajem 90-tux romuna. Ilopex oBux
YUEHUIA OUTHO j€ HaBECTH Jia yIOPENo Ca OBUM
npoMjeHamMa Cce MHje’hao0 W MapKeTHHT  Off
MacOBHOI' MapKeTHHTra, IPEKO MapKeTHHra jejiaH
Ha jejaH, J0 XOJMCTHYKOI MapKeTWHra. Jep HH
MapKeTHHT HHj€ MOTrao ca CBOjUM KOHIIENITHMA Yy
20. BHjeKy J1a M3rPajiv JIOjaTHOCT KyTlala 1 3aTo ce
y 20. Bujexy TpaHchopMmHcao BHIIE ITyTa Ja OM y
2]1. BHMjeKy IOKyIIao Jia Taj LWJb OCTBapu ca
XOJINCTUYKMM MapKeTHHIOM. MU ce y OBOM pamy
HehieMo  0aBUTH ~ MapkeTHHroM  (Y4ak  HHU
XOJIUCTUYKKM), Hero hemo mpeacraButu Customer
Relationship Management-a (CRM). A moce6HO
hemo o0paTuTH MakKby Ha HETOB Pa3BOj U HETOBY
JMaHanmy Gopmy, koja je e-CRM.



1. CRM (CUSTOMER RELATIONSHIP
MANAGEMENT) - KOHLEIIT

YIIPAB/JbAIBA OJHOCA C
KJIUJEHTUMA
Y  caBpemMeHOM  TmocioBamy ~— Moryhe  je
NPUMHJETUTH  TPUMjEHY HOBHX  IIOCIOBHHX

KOHIeTIaTa KOjU HMMajy 3a LIWJb yHanpeheme u
noBehame e(QUKaCHOCTH CBAaKOAHEBHHX IIpOIEca.
VYKONMKO TMOCJOBamke NpOMaTrpaMo H3 acleKkTa
npeay3eha, OHO TeXKU pa3BUjamy MTOOPUX OJHOCA C
NOTCHIMjaJTHUIM M Beh aKkTyeqHuM KIMjeHTHMa
npenyseha koju monaze |y  KOHTaKTe  ca
3amocnernMa  npexyseha.  MehytuMm,  mo6pu
OJTHOCH C KJIMjEHTHMa HE HACTa]y CIIOHTAaHO — OHU
W3UCKYy]y TpuUMjeHy onromapajyhux Meroma wu
MOCIOBHUX TIpolleca Kojuma he mpemysehe
YCHOCTaBHTH KOHTPOJY, OTHOCHO Homohy Kojux
he mohu ympasibaté THM OqHOCHMA. CKYIT TAKBUX
MeToJla MW IIOCIOBHUX IIpolleca HazuBa Ce
yhnpaBbatbe OfHOCHMMa ¢ Kiamjentuma (engl.
Customer Relationship Management — CRM).

Y OCHOBHOM TOjMOBHOM ojpeljery, YIpaBibambe
OIHOCMMA C KIHjeHTUMa MpPUCTYI je BOhemy
e-TIoclioBama KojuM mpeny3ehe Hactoju mosehatn
CBOjY KOHKYPEHTCKY CHOCOOHOCT H OjadaTd
TPXKUIIHY  TO3ULHj)y, a TeMeJbH ce Ha
pa3syMujeBamby MOHAIIaka KIWjeHaTa U yTjelama
Ha  BHUX  KpO3  JOYyropoyHy  oOocTpaHy
KOMYHHUKAIIH]y, a CBE C IIUJbEM MPUBJIa4YeHa HOBUX
W/ 3aapkaBama  mocrojehimx  KiHMjeHaTta,
noBehakba HUXOBE JIojaiHOCTH ©  mosehama
npoduradunnocty npexyseha. Kotler n Keller nox
MEHAIMEHTOM oJHOCa ca KJIMjeHTHMa
MoJpa3yMjeBajy MpoleC yIpaBbamka JAeTabHUM
nHpOpManMjaMa ca KIHjeHTHMa ¥ TaKJBUBO
yIpaBbabe Ca CBUM «IOAMPHHM Taykamay ca
KIMjeHTHMa  pajd  MaKkCUMH3alWje  HHXOBE
nojanaoctd. JetaspHujy nepunanmujy CRM-a nano
je Ibemauko yapyKeme JUPEKTHOT MapKeTHHIaA
(DDV) wHa ocHOBy Kkoje CRM 3axTtjeBa
KOHTUHYMpaHy NpUMjeHy Kako Ou mnpenaysehe
noctayio juaep. CRM uHTErpupa U ONTUMHU3Y]E
CBE TMpollece KOjU CE OJHOCE Ha KIHjeHTe Y
obnacTiMa MapKeTHHTa, JcTpudynyje,
yCIy)XKUBawy KIWjeHaTa, Te WCTPAXHUBamby |
pa3Bojy. OBo ce o1BHja Ha OCHOBY 0Oa3e Imojaraka
ca oparosapajyhum codrBepom 3a aHanmuzy
TPXKMIITA, KAa0 M YyHampujex AeUHHUCAHOT
nponajuor mnpoueca. [Ipn tome je mws CRM
W3rpajba J0JaTHE BPHUjETHOCTH 3a KIHjEHTE |
noHyhaue y OKBUpY MOCIIOBHUX OJHOCA.

Kema ma ce KIMjeHTHMa TpyXKe  IITO
KBAIMTETHHjE yCIyre HM Jia Cce Mph TOMe
pHUMjemkyjy HajHOBHja TEXHOJIOIIKA JOCTHTHYha,
IpUMjeTHa je OTKaJ TOCTOju M CaBPEMEHO
HOCTIOBAMbE.

2. PA3BOJ CRM KOHIIEIITA

KoHnent koju ce JpgaHac Ha3WBa KOHICIITOM
yIpaBsbarba ofHoca ¢ kimjertuma (CRM) mporrao
j€ peTaTUBHO YT pa3BOjHU IIyT HA KOjeMy CE MOTY
pa3MKOBaTH TPU KapaKTepUCTHYHA OOJMKa:
MO3MBHHM LIEHTap; KOHTAKT IIEHTAp W KOHIENT
KOHTakTHOr IeHTpa kao jnuo CRM-a. Ilpma
eBosynyjcka (a3a Be3aHa je y3 mojaBy TenedoHa
Kao Jpyror KOHTAKTHOT KaHajla y KaHLeJapHhjCKOM
nocnoBamy, y3 Beh nmocrojehe nuune xonrakre. C
BPEMECHOM je TeleOH II0CTA0 BaKHO CPEICTBO
moMohy Kojera cy KJIHMjeHTH mpeny3eha HacTojamn
mohn mo motpeOHMX MH(pOpMarmja. Te mpomjeHe
JIOBOJIC IO CTBapama OpTaHH3alHjCKe jeIUHHIE Y
mpexysehy, 13B. mo3mBHOr meHtpa (enri. Call
Center). IlojaBom MHTepHeTa W HOBHX OONHKa
KOMYHHKaImje, npeay3eha ysuhajy aa he BaxxHoct
TenedoHa Kao INPUMapHOr Meauja C BPEMEHOM
omajaTi M Ja he ra cBe BHWIIE 3aMjeHHBATH

HHTEPHETCKH cepBucu momyT e-maila, chata
TEKCTOM M TOBOPOM, KOMYHHIMpama IyTeM
MoOmmHMX  ypehaja  wmtn.  VYmpaBo  300r
jeIHOCTAaBHOCTH " HHUCKUX TPOLIKOBA
KOMyHHKanuje, HWHTepHET je T1OoCTao BaKHO

CPEACTBO 3a TpYXKame YyCIyra KIHjeHTHMa Yy
OKBHpHMa KOHIIETITA KAaHLEIAPHjCKOT IMOCIOBAbA.
Konnent mo3uBHOr ILeHTpa ce TMpeTBapa y

KOHIETIT KOHTAKTHOT LIEHTPa U TO Ha HA4YMH
Jia ce KJIaCHYHOM IIO3UBHOM LICHTPY noaajy
MYJITUMEIMjCKE KOMYHHUKauujcke MoryhHocTH,
NPBEHCTBEHO OHE Koje Hymu HTepHer.

S3amma (aza y HCTOPHjCKOM pa3Bojy Jaje HOBO
MjecTo W ynory KoHTakTHOr neHtpa y CRM
cucremy. KonrtakTHM meHTap octaje u y CRM
CHUCTEMHMa MjeCTO IyTeM Kojera ce OCTBapyjy
KOHTAKTH C KJIHMjeHTHMa y3 YHOTpeOy pa3IH4uTHX
KOMYHHKAIMjCKHX KaHaja, HO JKeJba je Ja Fherosa
yJora mpepacte y MjecTo 3a YCIOCTaBJbabe
JIYrOpOYHHX OJHOCA C KiMjeHTMMa. KOHTaKTHH
LHEHTap TONpHMa CBE BHIIE KapaKTepHCTHKA
UHTEJIMICHTHOT ~ CHCTEMa KOjU €€  TPajHO
yHanpehyje y komyHukauuju ¢ kimjeHtuma. Ho,
HEIOCTOjabe OBAKBOI MJIM IIOCTOjarbe JIOLIEr

CTaHJapAHU30BaHOI CHCTEMa 33  YIPaBJbAHkC
KJIIMj€HTHUMa, y  OKBUPY  KaHIEJapHjCKOT
NOCIIOBaka, MOXE PE3yITUPATH MPOMYIITEHUM

MOCJIOBHUM IIpUJIMKaMa n Fy6I/ITIII/IMa.

3. DPAKTOPHU U ®A3ZE YBOBEIHA
CTPATEI'MJE CRM Y HOCJIOBAIE
HOPEAY3ERA

CRM rmouynBa Ha YMICHUIM JAa CY KIHUjCHTH
HajBpenHMja nMOBHHA npeny3eha. Cmarpa ce na je
HUCTpaXuBamke M cxBahambe MUXOBHX >KeJba U
norpeda HCXOJWIIHA Tadyka pa3Boja IIOCIOBHE
cTpareruje ynpasjbatba OJHOCA C KIIMjeHTHMA.
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Moxe ce pehm na CRM mnpexacraBiba MOCIOBHY
CTpaTerujy Koja  3axTHjeBa  KOOpAMHHPaHY
JjenatHOCT cBUX aujenoBa npenyseha. CRM ce
TEMeJbH Ha TPU KJbYYHA (PaKTOpa: CTATHH Pa3Boj
TEXHOJIOTHje, IIOCIOBHU TMporecH (IpoMjeHe Yy
OpPTaHM3AIM]CKO]  KYATYpH H  TIOCIOBHHUM
mpoIiecuMa) U JbYICKU pecypcH (MHujemama yaora
W PagHUX 3aJaTaka y CKJIOIy MPONUCAHUX PATHUX
MjecTa). YOp3aHu pa3Boj WHOBaIMja Ha MOAPYYjy
VHTEepHEeT TEXHOJIOTHje YBENHMKO jeé YTHLIA0 Ha

pazeoj CRM-a. CRM TtexHomormja Tpeba
omoryhuTtr 00Jby Nepleniyjy KiujeHara, bHUXOBY
Behy MIPUCTYIAYHOCT u JjeTIOTBOPHU]E

uHTepakiuje ¢ buMa. OHa oMmoryhyje apxuBupame
U oipkaBame HWH(OpMalMja C KIMjEeHTUMA, Te
BUXOBY OUCTPHOYIIHjY Y CBE AMjeioBe mpemyseha.
3amocnenn y npexysehy jecy Té koju mirpalyjy
OIHOC C KIHjeHTHMa, Ma YCIjeurHo YyBolheme
CRM-a 3axTHjeBa U MpoMjeHE Y OpTaHU3AIIH]jCKOj
KyJATYpH M IOCJIOBHUM Hporecuma. OCuM Tora,
JOJIa3H M 10 MHjeharba yJIora U paJHHX 3aj1aTaKa
y CKJIOIy MpONHCaHUX pajHuX Mjecta. KibyuHy
ynory y YyBohewmy CRM-a wma MeHayMeHT
npeny3eha Koju Mo)ke OpraHu3oBaTH 00pa30BabE
pagHMKa 3a HOBE MOAM(HUKOBaHE MOCIOBHE
npouece. HakoH 1mTO Cy MpeayclioBU HCIYHEHH,
MOXKe Ce MPUCTYNHTH IUIAHHPakby H NpoBohemy
CRM crpaTerdje y KaHLEIapHjCKOM IOCIIOBAbY.
Hajuemthe, Taj ce mpomec onBHja y HEKOIHUKO
KOpaka:

1. aHanM3a JOCaaallber HOCIOBamka ¢
KJIMjEHTUMA;

2. uneHTudUKanMja KJby4HUX KIINjeHaTa;

3. u3paja 6ase mojaTaka;

4. u3paja nporpamMa 3a yCrocTaBJbame 0IHOCa
C KIIMjEHTHMA; U

5. mpaheme yCIIjenHoCTH mpolieca.

[Ipouec pasBoja omHOCA € MOTpOLIAYeM ITOYUEE
0]l aHaJIN3€ M MCTPAXMBamka KIMjeHaTa, lUXOBHUX
KOHTakara ¢ 1pemysehem u  ocTBapuBama
nyropoune obocrtpaHe capangme. [lpn Mjepemy
BPHjEIHOCTH OJIHOCA, MOpa MX C€ IMPOMaTpaTd W3
TP TEpCIEKTUBE: EKOHOMCKE, CTpaTrelike |
OMXCBHOPHUCTUYKE. YKOJIUKO j€ OJHOC OIHjCH-CH
Kao  JYropodHO  3aHUMJBMB, Moryhe  je
NPUMHjEHUTH METOJe W TEXHHKE CRM-a.
NwmmiemenTaryja npunarohexor o6imka CRM-a y
KaHIIEIapHjCKOM MOCJIOBalby  3alpaBoO  je
KOMYHHUKaIHja ¢ KJIMjeHTOM IIPEKO Koje ce CTBapa
OCHOBA 3a MEPCOHAIM3AIM]Y OJHOCA C KJIUjEHTOM.
[locne Tora moryhe je neduumcatn Heke ox
temesbHUX (hakTopa CRM-a y mocnoBamy:

- CMameme TPOLIKOBA MOCIIOBAbA;

- yHampeheme oJHOca ¢ KITHjEHTOM;

- yOp3aBame IOCJIOBHUX IIpolieca

- 00Jba KOHTPOJIA N3BPLICHUX 3a/1aTAKa;
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- OJIaKIIaH MPHCTYM 1 00paja moxaraka of
cTpaHe pagHuKa mpeayseha; u
- apxuBHpame nojaraxa 3a OymyhHocr.

Pa3Bojem HOBHX TEXHOJIOTH]a, ¢doxyc
KaHIENIAPUjCKOT  TIOCTIOBama Impedammno ce ¢
yIpaBJpama IOjeAMHAYHAM TpaHCaKIHjamMa Ha
pa3Boj IYrOPOYHHX OJHOCA Ca CBAKUM KIIHjEHTOM
10j e TMHAYHO (oce6HO). [IpermocraBka
euKacHOT Boljema IMOC/IOBama je ONPEeMIBEHOCT
npenyseha undopmarnukom ompemom. Tume je
omoryheHo 60Jbe OBE3MBaWkE pajHUKa mpeay3eha
C KIHMjeHTHMa, JACTaJbHUjH YBUA Yy TOJATKE
npenyseha u edukacHHja KOHTPOJA MOCIOBAA.
OBako opranm3oBana CRM crparermja y
KaHLeNapHjCKOM MOCIIOBalby YMHU  BaXkKHY
KOHKYPEHTCKY MpPEeIHOCT Ipea mpeay3ehnma Koja
je jom He xopmcre. To je crparermja koja ce
ynotpebsjpaBa Kako OM ce ca3HaJo BHIIE O
morpebamMa KIMjeHaTa y [WbBY pa3BHjama
IyrOpoYyHHX OjpHOca ¢ muMa. KonauHo, mobpu
OHOCH C KJIWjeHTUMa CY KJ/byd IIOCJIOBHOT
ycmjexa.

3a ocTBapeme TOT IMJba HEOIIXOHO je CIIPOBECTH
ITO TeMeJbHH]jy uMIuieMeHTanujy CRM koHrenTa
KOja ce cactoju of cienchu Kopaka:

- IlpBu KOpak: JU3ajH CTPATErHje U CIPEMHOCT
opraHu3anuje 3a npuxsatame cucrema CRM.

- Jlpyru Kopak: IUTaHHPabe U aHATM3HPabe
panu cipoBohema crpareruje CRM.

- Tpehn xopax: nMIUIeMeHTaNHja 1
MOHHUTOPHHT.

IpemioskeHd MyT UMIUIEMEHTAIM]E, 3aCHOBAH Ha
Epicor wMetomonoruju, OH ce cacrojao oOf
HEKOJIHKO taza: 3ajHa, pasBoja,
UMIUTCMEHTANIMje W eBalyalje IPeI0KEHOT
CRM pjemema.

4. CACTAB CRM KOHLEIITA

CRM TexXHOJIONIKO pjelliemhe ce CacToju Of TpH
rJIaBHA JIHjea;

1. omeparuBHOT;
2. aHAJIMTHYKOT; U
3. KkomabopaTHBHOT.

OmneparuBan CRM, Kao 110 TEXHOJIOIIKOT
pjemema npexnyseha npyxa cieneha ynanpehema:

» OmoryhaBa pa3mjeHy nojaraka o KJIHjeHTY
n3Mely pasnuauTux ojjesserma y npeaysehy;

* 3amyKeH je 3a CBaKOJHEBHY KOMYHHKAIIH]Y C
KIIM]j€HTOM;

* Ipukymba, CKIaANINTH, U3BIa4YH, 0Opahyje,
MHTEPIPETHPA U U3BjeIlTaBa O HojAaluMa o
KIIMjeHTUMA;



 Ocurypasa nepcoHaIU30BaHU U e(hUKACHH]H
MapKETHHT, IPOJIajy U YCIIyre Kpo3
BHUIIICKAHATHY Capajiby;

* [Ipy»xa mmpoku yBHJ y OOMIBbEXK]ja KITH]CHTa,;

* 3amocieHnMa y IpoIaju | YCIYKHOj CITy>KOH
Jaje YBUI Y IOAAaTKe O WHTEPAKIIHjH C
KITHjCHTOM.

OnepatmBan  CRM  objemumyje Tpu  THIA
nmocioBHUX aktuBHOCTH: SFA ( sales force
automation) - ayromarmsarmmja upomaje. SFA
oOyxBaha HajBaxHHje (QYHKUHje Tpojaje U
ynpaBibatba nponajom. Canpxu nomaTke o
[UjeHaMa, cTrarycy HapylOH, NpUKYIUbamy

HapyuOu, CIyXH 3a YNpaBJbalbe KOPHUCHHYKUM
pauyHHMa, yIpaBJbamhe KOHTaKTUMa, IpenBulame,
yIpaBJpame MpojaajoM, paheme kesba KIHjeHara,
KYIOBHUX HaBWKa KimjeHata u ci. CSS (customer
service and support) - cucrtem yciayre u MoJpIiKe
kimjeatuma . CSS je 3amgykeH 3a ayToMaTu3anujy
3aXTjeBa 3a YCIYroM, Xkanbe, MOBpaTak MPOU3BOAa
Te 3a MPOIeCHpamke 3aXTjeBa 3a WH(pOpMAaIHjaMa.
Canpxu mojaTke O yciyrama NpHuje KyIOBHHE,
yciayrama TOcidje KyNnoBHHe, Opojy xainow,
canpxajy anou, noapuky uta. EMA (enterprise

marketing  automation) -  ayromatuzaiuja
Mapketunra. EMA ocurypaBa wuHbpopmainuje o
MIOCJIOBHOM OKPYKEBY, KOHKYPEHTHMA,
TPEHIOBMMAa Yy WHAYCTpHjU. Takohe, caapku

HOJIaTKE O MApKETHHIIKOM IUIAHY, YCIIjeIIHOCTH
npoBehema miaHa, TPOIIKOBUMA MapKETHHIA UTI.
I'maBue ¢Qynkmuje cy npemorpadcka aHamusa,
CerMeHTaIyja u npeaBuhame.

Anamutnukn CRM. OBum mogmenom mpenayseha
npenBulajy noHamame KivjeHara y OyayhHocTu.
Moxe na caapxu cienehe akTHBHOCTH:

* KJIMjeHTe cBpcTaBa y ojpehieHe rpyne wuiu
cermMenTe y3umajyhu y o03up uHbopmaiumje o
KJIMjEHTHMa U O BbUXOBY MOHAIIAbY;

* Obpana momataka ce MaHH(ECTyje JOHOIICHEM
obpacia TNOHAIIama O KIHjEHTY Ha TeMeJby
KOJHX Ce IepCOHAIN3Upa MOHYyAa LITO YBEIHKO
noMaxke y  IUIaHHpakby  MapKEeTHHIIKHX
aKTUBHOCTH;

» Kpo3 ananu3y monaraka Tpaxu ce Be3a uzmely
MOjeIMHUX TI0JIaTaka, T€ C€ aHaIU3Upajy
TPEHIOBHU.

Ananuze ce Oasupajy Ha OLAP m data mining
TexHojoruju.  Data  mining je  mporec
aHaNMM3Mpama BPJIO BEIUKOT Opoja mojaraka y
by H3/Bajarba PEJICBAHTHUX HH(pOpMAaIHja.
OLAP (eng. On-line analitical processing) je
MYJITHIIMMEH3MOHAIHO TPOLECHpame MoaaTaKa
Koje maje Op3u yBua y OuWTHe HHpOpMaNHje.
WHudopmannje o KIMjeHTY YKIbYUyjy TOJMHE, 107,
3aHMMambe, NIPUX0JIe, CTENIeH 00pa3oBama, OpayHO

cTame, XO0Wju, UTA. Y TOM CKyIy ce Haja3e |
nHdopManyje o0 MOTpaXXkHU KIMjeHTa Kao LITO CY
KOJIMYMHA, BPCTa W ILIMjeHa TPAKEHOT NPOU3BOJA

wm yciyre. MadopMammje o0 moHamamy
VKJBYdyjy  TIOHAIIake TpH  KYINOBHHH  Tj.
KOIIMYMHY, BpHjeMEé ©  MjecTo KyIOBHHE.

Yxipydyjy u WHQOpMaIHje O HWHTCPAKIHH Tj.
Kaimbama, KpHTHKama, MHIUBCHY O YCIy3H,
MapKeTHHIIKO] aKTUBHOCTH, UT/.

U3 npocana pedenor o aHanmutuukom CRM,
MOXEMO BHIjETH Ja Cy AQHATUTHYKH MOJICIH
BeoMa BaxHH y ummiemeHtaigju CRM vy
npenysehy, 3ato hemo HaBectm oxpelene
AQHAITHYKE MOJENe KOju Mory momohu vy
peanu3anuju TOr [iba. AHATUTHYKH MOJIEITH CY:

1. CermeHTanmja KiIijeHaTa - OBaj MOZET KIIHjEHTE
cBpcTaBa y ojpeljeHe TIpyme WIM CerMeHTe
y3uMajyhu y 063up napopMaImje o KinjeHTHMa
U 0 BUXOBOM IOHAIIAKY;

2. Ananuza npoUTaOWIHOCTH - MOJET aHaInu3e
npoUTaOUITHOCTH 3a 3aJaTak MMa IOKa3aTh
KOjU KJIMJEHTH JIOHOCE HajBHIIC JTOOUTH
npenysehy; u

3. Ananuse Oyayher moHaiama - OBUM MOJICIIOM
npeny3eha Mory mnpeaBuajeTH Kkako he ce
IbUXOBH KIIMjCHTH MOHAIIATH y OyayhHOCTH.

Komaboparusan CRM, mnakie, mpeacraBipa camo
OHO INTO KJIHMjEHT BUAHU Tj. QU3WUKe KaHIETapHje,
TenedoHcke KOHTAKTe, e-mail, web.
Komaboparuean CRM, moxe nma ce Oazupa Ha
ciieniehuM akTHBHOCTHMA!

» Untepakmmjy mmely mpenyseha m xnmjeHara,
napTHepa u gobaBsbada. To mpeacraBiba KOHTAKTE,
e-mail, we0, arukaimje uT.

* Konrakt ¢ KkiujeHTOM, Tj. HHMOpMAIHjE O
KIMjEeHTy ce NMpHKymbajy mytem call menrpa, e-
maila, weba, xkoHbepeHMja, Te AUPEKTHOM
UHTEPAKIMjOM C KIHjeHTOM. TH rmojanu ykibydyjy
xanbe, MOXBaje, CaBjeTe, MHUIUBCHE O YCIy3H
UTI.

ImaBan 1mmie  komaGoparuBHor CRM-a  je
MOJI3akbe KBATNTETE KOMYHHKAIM]E C KIIHjEHTOM.
[Myrem xkomaGoparuBHor CRM-a ce octBapyjy
KOHTaKTH KOjU TIOTOM TEHEpHWIIYy OIepaTUBHE
MoJaTKe, a 3aTHM C€ TH OIEPAaTUBHHU ITOJAIN
aHaM3upajy mytem ananuTuakor CRM-a.

5.0 CRM KOHUEITA NPEKO E-CMR
KOHIEIITA 10 U3I'PAJIBE
JIOJAJIHOCTHU KYITAIIA

E-CRM ce omHocu Ha cBe OOJIMKE yINpaBibama
OIHOCMMa Ca  KIHjeHTHMa KOjU  KOpPHUCTE
unpopmamuone texunonoruje (IT). Y konmnenry e-
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CRM mpenyseha xopucre IT 3a wuHTErpaumjy
MHTEPHUX pecypca opraHu3alnuje Kao U eKCTEPHUX
MapKeTHHI CcTparervja pa Ou pasymmnia U
UCIyHIIa 1oTpede moTpomada. Y mopehemy ca
TpaIUIHOHATTHIM CRM, HHPOPMALIHOHO
WHTETPUCAHU e-CRM omoryhyje 60Jpy
KOMYHUKAIH]y YHyTap OpraHu3aImja u
e(pUKacHH]y KOMyHHKAIHjy ca KyIIIMa.

CRM «koHIenT je cBeoOyxBaTaH CeT Ipoleca H
TEXHOJIOTHje 3a YyIpaBjbalkbe OJHOCHMa ca
NOTCHIMjaIHUIM M [ocTojehuM  Kynuuma |
MOCJIOBHUM TapTHEpPHMa MPEKO TPaIHLIUOHATIHUX
KOMYHUKAIIMOHUX KaHana, o0yxBatajyhu
MapKeTHHT, IpoJAajy M yciyre. 3a pasjuKy O
CRM, e-CRM o6yxsata online uxrerpaimjy cBux
KaHala 3a e(QHKAaCHO YNpaBjbake OTHOCHMA Ca
KynouMa oO0yxBarajyhui MapKeTHWHT, TpoIajy H
HOJIPLIKY KyTana.

VY omnocy Ha CRM, e-CRM obyxBarta cienehe:

* E-CRM je web unTerpucan CRM,;

* E-CRM TexHOJIOTH]a U apXUTEKTypa ce
pas3Kyje 0J1 TEXHOJIOTH]j€ TPAIUIIHOHATHOT
CRM;

* E-CRM kapakrepuiie Beha HHTEpaKTUBHOCT;

* E-CRM omoryhyje ,,web HCKyCTBO*
KOMYHHUKaIH]jy pexo VHTepHeTa; 1

* E-CRM 3amnpaBo npeacrasiba CRM koHLEnT
KOjH YKJby4yje HHTETPAIH]jy BHIIECTPYKHUX
KaHaJa IIpeKo web MPUCTYIMTHUX Tadaka.

butn y cTamy na ce OpHHY O KIHMjEHTHMA IyTeM
WurepHera, 0IHOCHO, KIMJEHTH Cy y MOryhHOCTH
na Opuny o cebu Ha ¢dopymy: To je pasmuka
u3mel)y CRM u e-CRM. To moxapasymera 6e30poj
nurawa. [Iutama o IpucTynuMa, TEXHOJIOrHjama u
apxXUTEeKTypamMa KoOje Ce pa3jiuKyjy OJ KIHjeHT /
cepBepa Gasupanor Ha CRM. MHora oJ mHUX Cy
nuTama yomure W Ha WHrepHery. pyra cy
NHTaka Koja ce OJHOCE Ha CTBapame aruiMKanuja
3a Murepret. Tpeha rpyna je IUpeKTHO MoBe3aHa
ca e-CRM u meroBuM CTBapHHUM BpHjETHOCTUMA
3a 1ocao.
E-CRM mnpouctrue n3 CRM, crapor KoHIenra,
KOju ce OOMYHO  KOPHCTHO y  MajluMm
opraHmsaljama Koje Cy 3HauajHO HampeaoBalie
3axBaJbyjyhil OJHOCHMMA KOje Cy Kpewpaih ca
CBOjUM KynImuMa. 3axTjeBH KOPHCHHKa Ce
noBehaBajy mapanenHo ca pacTtoM MoryhHocTH
TEXHOJIOTHje, a CBjeCT O KOPHCHHUKY, Kao
HajBXHHUjO] Kapuiu Yy JaHly, Tpeba TpajHO
OJIpKaBaTH Ha HajBUILIEM HUBOY.
E-CRM xoHIent caapxu 4 xopaka:
1. E-MeHaymeHT;
2. Ogppehusame mwbHe rpyne (E-mail mucra-
Cermenranuja-Jlupexran e-mail);
3. Kounrakr (Chame unpo-Jemo-IIpooda-
IIperosop); u
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4. YcnocraBibame 0HOCA Ca KyILEM
(Welcome-HacraBak-YHanpeheme
onnoca:Kynu 1-Kynu Bume-Kynu npyro-
[pemopyxke).

E-CRM cam mo cebu monocu mpommperse CRM
KOHIIETITa TJje KOPHUCHHIU caMH ofpelyjy Koju
caJpkaj JKele Ja BHIE, HEMa BPEMEHCKOT
OrpaHHYCHa y NOIJIEAy Kama TO XKejle paguTH U
Beha je cnoboma mTpH KYNOBMHM jep HeMma
nocpeaHnKa. TeXHOJIOTHja MOKe Y BEJIUKO] Mjepr
Jla acucTupa opraHu3andjamMa y pas3Bojy OMTHHX
OJHOCa ca KyluuMa TakKo IITO he IoBe3aTH
Nmpemke  KaHIenapujcke mporece  (mponaja,
yIIpaBJbambe MapKETHHTOM, yIpaBJbame
Hapyl0aMa, yIpaBjbamke NPOAAjoM, IUIaHHPAE
mpoxaaje, oapehuBame IHjeHA, TMOCIE MPOAAJHU
CepBHC MW TOAPLIKA) Ca aIMHUHHCTPATHBHUM
mporecuMa (HabaBka, pUHAHCH]je, IIATHU CITHUCAK,
J0CTaBa, IUIaHHpambe MPOU3BOAIC, —AaHAIM3Ee
mpo¢uTa, MOTpakuBamke W  Iuahame oOaBesa,
yIpaBjbatbe HMHBEHTApOM, U JbYICKH PpECYpCH).
KopHuCHHYKM KOHTaKTH C€ OOHYHO WHHUIHPAjy
nyTeM TPaJAUIHOHATHUX cpexacrasa
MaJONpoJajHuX  obOjekara;  Tele(OHOM WM
¢dakcom y Tpamgunuonainom CRM-y, nok ce y e-
CRM nopen tenedoHa KOHTAKTH €€ WHHLHPA]Y
Wnrepretom, e-mail-om;  GeKHMYHO-MOOMIHUM
teneornom, PDA texHoMOTHjOM.

Kama rosopumo o paszmmkama y CRM u e-CRM
KOHIIENITY, Tpeba NpBO HANOMEHYTH Ja HeMma
pasnmka y ctpateruju. O0a KOHIETa TIOCTAaBIba]y
Kao TJI00aNHU Wb KUBOTHH LUKIYC KYIIa; U Ja
Oyne mrto Behe 3aapkaBame Kymana y3, HapaBHO,
cMameme TpolukoBa. Kajga moriienamo mporece
oba xoHuenTa BuauMo oxapeheHe pasznuke. Kox
CRM koHIienta nporecy Cy: MOHAIIAke Kylaia
ce  TEIIKO  MOXe  MNpeJBHIETH,  HHUCKa
ayToMaTH3allija WHTepakiuje, u ,time-delayed®.
Koz e-CRM koHmenra npomecu ¢y pa3iInduTH:
TPAHCIIAPEHTHOCT KOMYHHKalHje ca KyluMma,
BHCOKAa ayToMaTu3alldja WHTEpakudje, W ,real-
time“. Hajmakmre ce MOXe yOYHTH pa3liika o0a
KOHIICNITA y pa3HIMd KaHajda KOje NpUMjCHY]Y.
Tako CRM xounent kopuctu: ,face-to-face,
telefon u mail. JTox e-CRM kopuctu: “ web site®,
e-mailu WAP.

Ha kpajy moxkemo ga xaxemo 1a je jomr M. Porter
HCTaKao Jia KJbYYHO MHTakhe KOHKYPEHTHOCTH
npenyseha  HHMje  TPUMHjEHMTH ~ MIM  HE
WHTEPHETCKYy  TeXHoJorwjy, Beh  kako jy
npumujeHuTH. M3 oBora mpowmsmiasu aa ce Tpeda
¢dokycupatun kako kopuctutu  e-CRM. To he
JoBectd 0 edukacHe npumjeHe MHTepHETCKHX
TEXHOJIOTHja, Koja he pe3yaTupaTu
KOHKypeHTCKOM  mpenHomihy — mpenyseha u
JojamHoIhy Kynara.



3AK/bYUYAK

OBaj panm je mokazao nma CRM  konmenT, a
MIOTOTOBO e-CRM KOHIICTIT yHampehyje
nocioBame mpenayseha, omHOocHO 06e30jeljyje
JIOJATHOCT ~ KyMalla, HapaBHO  KOJIUKO  TO
JI03B0JbABAjy TPXKHIIHA YCIOBA W HMHTEPHU
tdakropu  mpenmyseha. Moxemo pehm  ga
aNTepHATHBA HE IIOCTOJU HEro ce Tpeba

npuxBatutdt CRM u e-CRM opujenTrcaHocT
npeny3eha Ha kymie. Jep Kao IITO CMO PEKIM Ha
MOYETKY paaa, Kymar je ,,Kpajb', a y JaHallmbeM
BpEMEHy Haja/leKBaTHHja MOHYJAa W OpHjCHTAIlH]ja
3a takBor kymma je CRM u e-CRM konmenr. 1T
oMmoryhaBajy moan3ame Ha BHIIH ,,HUBO' capaIibe
npeny3eha u kynma, Ty Hmp. MHTepHeT wHrpa
BEIMKY yiory, amu ca yBoheweMm e-CRM Taj
»HABO® €€ MOXE jOIl BHIIE YHAINPEAUTH WU

VUBPCTUTH, Yy TODJIEAY JIOJaJHOCTH  KyIIIa
npenysehy.

Tennennuje passoja IT rosope na je CRM u  e-
CMR  «xonnment He3ao0wiazHa  Kapuka Y

mocioBamy mpenyseha, jep MOjaBOM JPYIITBEHH
Mpexa, Web 6asHux amnukanuja u ap. npemyseha
Koja He mpuxBare e-CMR xonnent he monako, au
CUTYpHO TYOWTH TpIIUINHY ,,0MTKY". 3aro
MEHaIMEHT Tmpenyseha Tpeba J1a TOCTaBH
MeHarepa koju he mmmiementupatu CRM u e-
CMR koHuent. OH Mopa HMMaTH IPOAaKTHUBaH
MPUCTYII KOjH je Y KOMOMHAIIMJU ca TEXHOJIOIIKUM
oOpa3oBameM, W Ja HUMa BH3H)Y Ja Ta
UMIUIEMEHTallMja MOXe ycmjeth u  noctuhu
KOHCTAaHTHY JIOjaJIHOCT Kymana rpema npenysehy
U Ha xpajy, Mmoxkemo 3akibyuuTH na je CRM u e-
CMR mnoctao motpeda 3a npenyseha y 21. Bujexy,
Kako Om ce oapkasla KOHKYPEHTCKa HPEIHOCT
npexnyseha.
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